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c/o Bahamas Insurance Association Royal Palm Mall, Mackey Street Nassau, The Bahamas 

ABOUT US 
The Insurance Institute of The Bahamas (IIB) is an organisation for persons working in the various sectors of the Insurance Industry in The Bahamas.  We 
seek to promote education and continuous professional development by hosting seminars and bringing persons together for educational and informative 
talks. The Institute also focuses on building camaraderie through the coordination of social activities. 
 
In addition, the IIB seeks to promote professionalism in the industry and encourages its members to adhere to the highest level of ethical standards. 
 
To be a Member or should you require additional information about the IIB, click here to join or visit our website at http://www.institutebahamas.com/. 

Due to COVID-19, the IIB hosted its first 

webinar (online) series.  Mr. Tim Ingraham,               

Director and CEO of 

Summit Insurance 

was gracious 

enough to be our 

first webinar speak-

er; presenting on 

“Hurricane Prepar-

edness”.   

 

Mr Ingraham reminded attendees that the 

hurricane season began 1st June and ends 

30th November.  Attendees were encour-

aged to prepare for the season as this year 

is proving to be very active one.   

‘Hurricane Preparedness’ Webinar 
Presented by Mr. Tim Ingraham– Director and CEO at Summit Insurance  

He gave some tips on how to be      

hurricane ready:  

1. Check your insurance cover now 

to ensure that you are adequate-

ly insured; 

2. Insurance cover is not usually 

available once a hurricane watch 

is issued;  

3. Ensure everyone in your home is 

covered;  

4.  Know where to report your 

claim– agent/ broker or                   

company;  

5. If you plan to ‘escape’ to the          

ceiling during a hurricane, en-

sure easy access and plan how 

you will get out;  

6. Identify a safe place in your 

home where you can be protect-

ed—inner rooms or closets with 

no windows etc.; 

7. Know how your generator 

works. Never run a generator 

indoors; 

8. Ensure devices are fully charged 

and secure back up power                   

devices.  Consider small solar or 

crank charging devices or                        

invertors; and 

9. If you need to leave your home to      

seek shelter during a hurricane:  

A. Prepare an Emergency            

Disaster Plan:   Check your 

local shelter listing;                 

prepare your  evacuation 

route. 

B. Have an evacuation kit (“To-

go bag”): This kit/ bag should 

include food, water, your 

personal hygiene products, 

hand sanitizer, masks, medi-

cation, etc. 

http://www.institutebahamas.com/page-1341074
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7 Ways to Help Clients Survive Hurricanes (and Other Disasters) 

Prepared by the Insurance Institute of The Bahamas (IIB) 

Hurricane Dorian and those before it, has brought a sharper focus to the need for            
adequate hurricane insurance and it provides a related opportunity for insurance agents 
and brokers to help clients with this need and advise them on how to take proper                   
precautions.  

How To Assist 

How can you help? Here are 7 ways to enable your clients to improve their chances of surviving a               
hurricane or another extreme event. 

1. Apprise them of damage potential; 

2. Make sure they have proper disaster insurance– Do they have enough insurance to rebuild their home 

and replace their possessions?; 

3. Guide them in developing an emergency disaster plan or business continuity plan;  

4. For those with businesses, you can assist them in deciding how to back up data off– site or                           

recommend vendors that can assist;  

5. Advise them on reducing physical risk factors, i.e. install hurricane shutters, remove dead trees, clean 

rain gutters, etc; 

6. Recommend preparing an emergency kit; 

7. Help them communicate.  Impress on your clients the need to maintain communication with all their 

stakeholders before and after a hurricane or other disaster– Keep a list of vendors and their contacts 

handy. 
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Benefits of IIB Membership 
 

 Networking and interacting with         
other industry professionals. 

 

 Institute events such as lunch-
eons, workshops, educational 
courses and conferences  all of 
which are                    designed to 
raise awareness on                      
important issues facing the                    
industry.  

 

 Discounted fees for institute and     
social events. 

 

 A complimentary copy of the                     

IIB’s newsletter. 
 

 The prestige of belonging to a                             

professional organization. 


